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We initiated coverage of SKYX about a month ago (09/18/25), but they recently provided a corporate 

update that included a few items that we think are worth reiterating here. There are some interesting links 

to video collateral included in the corporate update, some of which refer to portions of the narrative here, 

so we would encourage people to visit the following link to access the complete release.  

    

Press Releases - SKYX Platforms Corp. – IR 

 

First, the update notes that: “SKYX will supply more than 10,000 of its advanced smart plug-and-play 

technologies to a 278-apartment project in Austin, Texas, being developed by Landmark Companies — a 

prominent developer with 27 years of experience and a track record of building tens of thousands of modern 

homes and buildings across Texas, Florida, Colorado, and other locations”.  The release also reiterated a 

prior announcement from June 25, 2025, referencing that “…SKYX is expected to deploy over 500,000 units 

of its advanced Plug & Play smart home technologies to Miami’s $3 billion mixed-use Urban Smart Home 

City project, located in the heart of the city...”.  Of course, we were aware of the Miami Smart City deal at 

the time of our initiation, but the Landmark deal occurred subsequently.   

In short, we think these large commercial opportunities may do more to drive adoption of the technology 

than perhaps anything else the Company can do outside of a mandatory NEC designation. As we noted in 

the initiating coverage, we believe the technology can become a disruptive electrical standard, but from an 

investment perspective, the pace of that accomplishment is topical and requires some visibility.  To 

translate, the Company’s success depends on adoption, but the magnitude of that success in terms of share 

price also depends on the cadence of that adoption. Again, we believe these commercial relationships are 

paramount to better valuations and should be viewed as highly constructive as they obviously generate 

revenue, but they also drive much needed awareness/adoption.  Below is an associated risk we identified in 

the initiating coverage that we think speaks to the importance of these types of deals in terms of mitigating 

these risks:  

In this report, we have argued that we believe the Company can be successful beyond what the 

current valuation implies even without the mandatory designation they are hoping to garner. Our 

current model and associated price targets are based on that no mandate designation scenario.  

However, as we addressed above, much of the Company’s revenue to this point has been earned 

selling the lighting products of other companies through the SKYX websites. Put another way, they 

have not yet generated what we would view as measurable traction and/or adoption of the 

technology through its various channels.  Again, in our opinion, part of that pace has been dictated 

by the lack of marketing dollars available to drive that awareness and corresponding adoption, as 

well as perhaps the lack of a broad enough product base to attract new consumers.  

Again, we view each announcement regarding new measurable commercial opportunities as highly 

positive.     

Second, the update also announced that they raised “an additional $3.25 million in September from an 

existing lead investor”.  The excerpt below is also from the initiating coverage addressing another topical 

risk associated with SKYX:   

While we believe SKYX has and will continue to advance the business towards profitability, the 

visibility around the cadence of that advance remains unclear. In that regard, they are unprofitable 

and may remain so well into the foreseeable future. As a result, the Company may continue to rely 

https://ir.skyplug.com/news-events/press-releases/#b2iLibScrollTo
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on the capital markets to fund deficits. In that event, if they are unsuccessful in those capital pursuits 

it could markedly impair the business and their associated opportunities, while success in that 

regard would almost certainly entail additional dilution beyond our model assumptions.   

While we would prefer that SKYX were profitable today, the fact is, until they are, we will have to continue 

to deal with dilution and a lack of visibility around it. However, raising additional capital to fund operating 

burn is never guaranteed, and to reiterate, the inability to do so can be catastrophic. From that perspective, 

in our opinion their ability to raise capital, especially from “existing lead shareholders” in relatively small 

tranches may be an optimal approach in terms of the dilution issue.  Moreover, while we might be reading 

too much into this, it may also tell us something about the Company’s expectations for approaching a 

neutral operating cash burn in the near term, which is something they have roughly guided to. That brings 

us to an additional point.            

The rough guidance we are referring to was reiterated in the corporate update as follows:  

SKYX is progressing toward a winter launch of its turbo heater & ceiling fan to support its path to 

cash-flow positivity in 2025. The ceiling fan and space heater category represents a multi-billion-

dollar market with tens of millions of units sold annually in the U.S. 

We have two observations here. First, in our initiating model we projected 2HF25 results around this “cash 

flow positivity” notion, and we built those projections around the turbo heater & ceiling fan launch.  

Succinctly, we modeled some contribution from fans in 3QF25 and a greater contribution for 4QF25. 

However, we periodically watch the Company’s websites and those of some of the retailers they sell through 

(Home Depot for instance) and we have not seen the fan launch as of yet. Frankly, it is unclear to us 

specifically how/where this launch will roll out, as they have not provided much color around that. 

Regardless, given the guidance, we assumed it would result in measurable revenue in 2HF25 and 

predominantly in 4QF25. While they appear to be maintaining the guidance, other than checking websites 

for the availability of the fans, we have no visibility around the launch, so we are pushing most of our fan 

sale assumptions into Q1F26 and thereafter.  Further, as we understand it, they have also been adding some 

marketing upgrades to their cadre of websites, which they believe will help enhance conversions but may 

have some temporary impact on sales as the upgrades are integrated/completed. Again, perhaps contrary to 

the guidance, we have made some adjustments to 2HF25 to reflect what looks like a bit later fan launch 

than we modeled. If we find evidence to the contrary, we will likely make more adjustments to our Q4F25 

projections.    

All said, we remain constructive on SKYX’s prospects, especially given their “ace-in-the-hole” potential 

for an NEC mandate designation. As such we reiterate our allocation of 4, and our 12-24 month price target 

of $3.75.  As always, we will revisit each as new data points arise.   

Lastly, SKYX will be presenting at our Trickle Research Microcap Conference Fall 2025 event on 

November 13, 2025, at TopGolf in Centennial, Colorado. Information regarding attending the event or 

viewing the livestream online can be found on our site: www.trickleresearch.com under the 

CONFERENCES tab.  

      

 

  

    

                

http://www.trickleresearch.com/
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Project Operating Model 
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General Disclaimer:  

Trickle Research LLC produces and publishes independent research, due diligence and analysis for the benefit of it investor base. 

Our publications are for information purposes only. Readers should review all available information on any company mentioned in 

our reports or updates, including, but not limited to, the company’s annual report, quarterly report, press releases, as well as other 

regulatory filings. Trickle Research is not registered as a securities broker-dealer or an investment advisor either with the U.S. 

Securities and Exchange Commission or with any state securities regulatory authority. Readers should consult with their own 

independent tax, business and financial advisors with respect to any reported company. Trickle Research and/or its officers, investors 

and employees, and/or members of their families may have long/short positions in the securities mentioned in our research and 

analysis and may make purchases and/or sales for their own account of those securities.  David Lavigne does not hold a position in 

SKYX Platforms Corp. 

Trickle Research holds two microcap conferences each year. Trickle Research encourages its coverage companies to present at those 

conferences and Trickle charges them a fee to do so. Companies are under no obligation to present at these conferences.  SKYX has  

paid fees to present at Trickle co-sponsored conferences, and we will encourage them to do so in the future.  

Reproduction of any portion of Trickle Research’s reports, updates or other publications without written permission of 

Trickle Research is prohibited.   

All rights reserved.   

Portions of this publication excerpted from company filings or other sources are noted in italics and referenced throughout the report. 

 

Rating System Overview: 

 

There are no letters in the rating system (Buy, Sell Hold), only numbers. The numbers range from 1 to 10, with 1 representing 1 

“investment unit” (for my performance purposes, 1 "investment unit" equals $250) and 10 representing 10 investment units or $2,500.  

Obviously, a rating of 10 would suggest that I favor the stock (at respective/current levels) more than a stock with a rating of 1.  As 

a guideline, here is a suggestion on how to use the allocation system. 

Our belief at Trickle is that the best way to participate in the micro-cap/small cap space is by employing a diversified strategy.  In 

simple terms, that means you are generally best off owning a number of issues rather than just two or three.  To that point, our goal 

is to have at least 20 companies under coverage at any point in time, so let’s use that as a guideline.  Hypothetically, if you think you 

would like to commit $25,000 to buying micro-cap stocks, that would assume an investment of $1000 per stock (using the 

diversification approach we just mentioned, and the 20-stock coverage list we suggested and leaving some room to add to positions 

around allocation upgrades. We generally start initial coverage stocks with an allocation of 4.  Thus, at $1000 invested per stock and 

a typical starting allocation of 4, your “investment unit” would be the same $250 we used in the example above.   Thus, if we initiate 

a stock at a 4, you might consider putting $1000 into the position ($250 * 4).  If we later raise the allocation to 6, you might consider 

adding two additional units or $500 to the position.  If we then reduce the allocation from 6 to 4 you might consider selling whatever 

number of shares you purchased with 2 of the original 4 investment units.   Again, this is just a suggestion as to how you might be 

able to use the allocation system to manage your portfolio.  

For those attached to more traditional rating systems (Buy, Sell, Hold) we would submit the following guidelines. 

A Trickle rating of 1 thru 3 would best correspond to a "Hold" although we would caution that a rating in that range should 

not assume that the stock is necessarily riskier than a stock with a higher rating.  It may carry a lower rating because the 

stock is trading closer to a price target we are unwilling to raise at that point.  This by the way applies to all of our ratings.  

A Trickle rating of 4 thru 6 might best (although not perfectly) correspond to a standard "Buy" rating.  

A Trickle rating of 7 thru 10 would best correspond to a “Strong Buy" however, ratings at the higher end of that range would 

indicate something that we deem as quite extraordinary..... an "Extreme Buy" if you will.  You will not see a lot of these. 


