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For Q1F25, EGI reported revenues of CAN $10.3 million, EBITDA of CAN$4.4 million, Net Income of CAN$3 

million and diluted EPS of $0.04. Those compared to our estimates of CAN$11.5 million, Adjusted EBITDA of 

CAN$5.4 million, Net Income of $3.8 million, and EPS of $.05.  Once again, our estimates were a bit aggressive, 

driven largely by lower actual revenues versus our projection, as well as some added G&A above our estimates. 

Beyond those, net income was positively impacted by a $1.125 million gain on the debt settlement related to the 

termination of their prior credit facility, which we were aware of at our last update, but we were not certain what 

the accounting treatment of that would be, so we did not attempt to guess.  Recall, the Company paid off the prior 

facility and negotiated a $1.5 million discount and subsequently replaced it with a new $41 million facility with 

Bank of Montreal.  To that notion, we typically view our coverage companies entering credit facilities such as this 

with large well established lenders as validating.  We believe Bank of Montreal is among Canada’s five largest 

banks. 

As an extension to the new credit facility, on May 1, 2025, Enterprise announced the following:   

Enterprise “announces the signing of a Purchase and Sale Agreement to acquire 100% of the shares of 

Flex Leasing Power and Service ULC ("FlexEnergy Canada") from Flex Leasing Power and Service 

LLC ("FlexEnergy Solutions") for a purchase price of Cdn$20 million, subject to certain adjustments. 

Enterprise and FlexEnergy USA are finalizing the necessary documentation and anticipate closing the 

acquisition within the next few days. The acquisition will be financed using existing cash reserves and 

our new credit facility. 

 

With this strategic transaction, Enterprise will become the exclusive supplier for FlexEnergy turbines in 

Canada, further solidifying its market leadership and positioning Enterprise at the forefront of 

addressing the growing demand for reliable and efficient natural gas to electric power solutions across 

Canada and various industries. 

 

The acquisition comes at a critical time as the North American power grid faces widespread challenges 

due to inadequate maintenance, with increasing societal and industrial electricity demands leading to 

more frequent power disruptions. Enterprise's acquisition of FlexEnergy Canada, a leader in natural 

gas turbine technology, significantly enhances its capability to provide energy solutions that are both 

efficient and environmentally responsible. 

 

FlexEnergy Solutions' turbine technology, renowned for its efficiency, low-emission performance, and 

industry-leading fuel tolerance, has been a proven solution in Canada's most demanding, extreme 

environments. The technology's robust performance is critical for industries ranging from remote power 

requirements, manufacturing, to AI data centers, which are increasingly relying on natural gas due to 

its rapid growth and sustainability as a power source. 

 

With this acquisition, it not only expands its fleet by adding 17 turbine generators but also establishes a 

platform from which to add FlexEnergy Solutions' innovative 2.0-megawatt unit that meets the highest 

standards of power generation efficiency. Additionally, the acquisition includes several long-term lease 

and service contracts, ensuring a steady stream of recurring revenue. 

 

The integration of FlexEnergy Canada into Enterprise Group will enhance the Company's offerings 

significantly. Not only will Enterprise continue to meet temporary and project-based power needs, but 

it will also provide permanent installation solutions with long-term lease options catering to a wider 

range of customer needs across all industries. 

 

The acquisition also includes a team of highly trained specialists, ensuring continued excellence in 

turbine technology and operations. This expansion aligns with the growing trend towards mobile, 
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temporary natural gas power solutions, which offer a more cost-effective and environmentally friendly 

alternative to traditional diesel. 

 

"We are thrilled about the possibilities this acquisition presents to us," said Leonard D. Jaroszuk, CEO 

& Chairman of Enterprise Group, Inc. "With the expanded capabilities and resources, we are now better 

positioned to scale our aggressive natural gas-to-electricity expansion strategy across Canada and into 

new markets. We are committed to leading the transition to more sustainable energy solutions." 

 

Enterprise Group's enhanced product line and expertise position the Company to capitalize on the 

expanding opportunities across all industrial sectors, providing reliable, efficient, and sustainable 

solutions to an ever-growing client base. 

 

"We are excited about the potential of the Canadian power generation market and have found a great 

distribution partner in Enterprise Group, Inc. and their group of companies," says Doug Baltzer, CEO 

of FlexEnergy Solutions. "This team brings broad operational expertise and deep customer relationships 

to the market, and we look forward to supporting them as they grow. FlexEnergy Solutions has grown a 

strong team and a robust asset base in Canada over the past ten years. We are proud that this team will 

continue to support the market as part of Enterprise Group, Inc." 

 

Ostensibly, the aforementioned new credit facility provided the capital for this acquisition. That noted, we think 

this acquisition provides insights into the direction of Enterprise perhaps beyond the legacy temporary oil field 

energy services they typically provide. Recall, about 6 months ago, Enterprise signed an exclusive agreement with 

FlexEnergy to become the exclusive provider of “short-term turbine and microturbine applications across all 

commercial and industrial sectors in Alberta and British Columbia”. As we read into this, it is clear that Enterprise 

has likely identified applications in both new markets as well as across other regions of Canada to provision Flex 

turbines, and that includes applications for more permanent units, as opposed to the temporary arrangements the 

Company currently deploys its turbine fleet into.  Recognize, Flex (now Enterprise) has several units across 

Cananda that are in permanent locations, and those arrangement typically create recurring lease revenues.  That 

will provide a new (recurring and positive) revenue wrinkle to the Enterprise analysis. 

Digging a bit deeper into the transactions, in retrospect we suspect the original exclusive agreement was likely a 

precursor to this transaction.   It looks to us like the eventual sale of the Canadian division of Flex to Enterprise 

was probably predicated on the completion of the new credit facility. Moreover, as we alluded to in some of our 

prior research, we think Enterprise has contributed considerably to the development of the portable turnkey 

platform that they are deploying into their oil and gas customers. Clearly, the FlexEnergy turbines are the heart of 

that platform, but we think Enterprise committed to building a robust system around the Flex turbines, and as such, 

it seems to us that acquiring the Canadian portion of Flex was a good way to protect those efforts.  Further, Flex 

is located in Centennial, Colorado, so we think their greater focus is on U.S. based sales efforts. In short, we suspect 

that Enterprise’s customer relationships and Canadian domicile may have provided it some advantages to expand 

the business in Canda beyond perhaps what Flex could do on its own (the original exclusive agreement 

notwithstanding).  We have recast our model around our understanding of the scope of the acquired assets, but we 

submit we will likely have to modify some of that as further financial results shine a brighter light on the new 

pieces.  We believe this acquisition fits well into management’s history of adding strategic and prescient pieces to 

the whole and will ultimately prove quite beneficial for Enterprise.                     

To summarize, the timing of LNG Canada’s start has been a bit elusive, and as a result some of the supporting 

and/or dependent industries around it have been impacted by the stretched horizon. Enterprise certainly fits in that 

box, which along with a few other items, has negatively impacted some of the recent financial sets. Frankly, as 

with most of our coverage names, we tend to take the long view of emerging opportunities impacting our universe 
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(like the advent of LNG capabilities in Canada) and in the regard, we continue to believe that Enterprise is well 

positioned to benefit from this catalyst. Further, the acquisition of FlexEnegy Canada includes an existing and 

likely growing recurring revenue stream, but also a likely path to new customers in new industries that we believe 

should ultimately reduce of the concentration risks of the revenue base. We would reiterate, that acquisition was 

made with the new credit facility that provides more favorable costs of capital than the Company has traditionally 

enjoyed. As a result, we reiterate our price target of USD$3.25 as well as our allocation of 5, which we increased 

on our prior update. We will revisit each as more information emerges.          

      

Projected Operating Model 
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General Disclaimer:  

Trickle Research LLC produces and publishes independent research, due diligence and analysis for the benefit of it investor base. 

Our publications are for information purposes only. Readers should review all available information on any company mentioned in 

our reports or updates, including, but not limited to, the company’s annual report, quarterly report, press releases, as well as other 

regulatory filings. Trickle Research is not registered as a securities broker-dealer or an investment advisor either with the U.S. 

Securities and Exchange Commission or with any state securities regulatory authority. Readers should consult with their own 

independent tax, business and financial advisors with respect to any reported company. Trickle Research and/or its officers, investors 

and employees, and/or members of their families may have long/short positions in the securities mentioned in our research and 

analysis and may make purchases and/or sales for their own account of those securities.  David Lavigne does not hold a position in 

Enterprise Group, Inc.   

Trickle Research sponsors two microcap conferences each year. Trickle Research encourages its coverage companies to present at 

those conferences and Trickle charges them a fee to do so. Companies are under no obligation to present at these conferences.  

Enterprise Group, Inc. has paid fees to present at Trickle co-sponsored conferences and Trickle will encourage them to do so in the 

future.  

Reproduction of any portion of Trickle Research’s reports, updates or other publications without written permission of 

Trickle Research is prohibited.   

All rights reserved.   

Portions of this publication excerpted from company filings or other sources are noted in italics and referenced throughout the report. 

 

Rating System Overview: 

 

There are no letters in the rating system (Buy, Sell Hold), only numbers. The numbers range from 1 to 10, with 1 representing 1 

“investment unit” (for my performance purposes, 1 "investment unit" equals $250) and 10 representing 10 investment units or $2,500.  

Obviously, a rating of 10 would suggest that I favor the stock (at respective/current levels) more than a stock with a rating of 1.  As 

a guideline, here is a suggestion on how to use the allocation system. 

Our belief at Trickle is that the best way to participate in the micro-cap/small cap space is by employing a diversified strategy.  In 

simple terms, that means you are generally best off owning a number of issues rather than just two or three.  To that point, our goal 

is to have at least 20 companies under coverage at any point in time, so let’s use that as a guideline.  Hypothetically, if you think you 

would like to commit $25,000 to buying micro-cap stocks, that would assume an investment of $1000 per stock (using the 

diversification approach we just mentioned, and the 20-stock coverage list we suggested and leaving some room to add to positions 

around allocation upgrades. We generally start initial coverage stocks with an allocation of 4.  Thus, at $1000 invested per stock and 

a typical starting allocation of 4, your “investment unit” would be the same $250 we used in the example above.   Thus, if we initiate 

a stock at a 4, you might consider putting $1000 into the position ($250 * 4).  If we later raise the allocation to 6, you might consider 

adding two additional units or $500 to the position.  If we then reduce the allocation from 6 to 4 you might consider selling whatever 

number of shares you purchased with 2 of the original 4 investment units.   Again, this is just a suggestion as to how you might be 

able to use the allocation system to manage your portfolio.  

For those attached to more traditional rating systems (Buy, Sell, Hold) we would submit the following guidelines. 

A Trickle rating of 1 thru 3 would best correspond to a "Hold" although we would caution that a rating in that range should 

not assume that the stock is necessarily riskier than a stock with a higher rating.  It may carry a lower rating because the 

stock is trading closer to a price target we are unwilling to raise at that point.  This by the way applies to all of our ratings.  

A Trickle rating of 4 thru 6 might best (although not perfectly) correspond to a standard "Buy" rating.  

A Trickle rating of 7 thru 10 would best correspond to a “Strong Buy" however, ratings at the higher end of that range would 

indicate something that we deem as quite extraordinary..... an "Extreme Buy" if you will.  You will not see a lot of these. 


