
 

  
1  

  

  

 

Initiating Coverage 

  

One Soft Solutions, Inc.  

(OTC: OSSIF, TSX-V: OSS.V) 

Report Date: 11/18/22  

12- 24 month Price Target: US$.60   

Allocation:  4 

Closing Stock Price at Initiation (Closing Px: 09/27/22):US$.34  

Closing Stock Price at This Update (Closing Px: 11/17/22):US$.30 

 

 

 

 

 
  

Prepared By:  

David L. Lavigne  

Senior Analyst, Managing 

Partner Trickle Research   
    

Disclosure:  Portions of this report are excerpted from OneSoft’s filings, website(s), presentations or other public collateral.  We 
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OneSoft reported results for 

Q3F22 (ended September 30, 

2022).  In short, they posted a 

very impressive quarter and 

surprised markedly to the 

upside, crushing our estimates.  

We will unpack that briefly 

and then provide some 

additional “big picture” color 

that we think is beginning to 

emerge.  (The following 

number references are 

reflected in Canadian 

Dollars).  

For Q3F22, Onesoft reported revenue of CAD$2.1 million versus out estimate of $1.4 million, and 

they reflected a net loss of just <$300,000> versus our estimate of <$1.1 million>. As we said, they 

handily outran our estimates.   Further, beyond revenues, expenses were congruent with our estimates 

despite the breakout revenue, which we think supports our previously established view that the 

business includes some operating leverage that should result in higher gross margins at scale. To that 

end, gross margin for the quarter was 74% versus our estimate of 69%.      

Beyond the operating statement, there were also a couple of balance sheet items worth noting.  Recall, 

the Company has some number of customers that prefer to pay upfront for a set number of logs/miles, 

which they subsequently consume over time. From an accounting (debits and credits) standpoint, when 

the Company receives the payment, they debit Cash and credit Deferred Revenue (a liability). As the 

customer uses the platform to review their logs, OneSoft credits a revenue for the fees related to those 

respective logs, and debits the Deferred Revenue, effectively reducing that balance.  As a result, 

watching the changes in these balances, (Revenues, Cash and Deferred Revenue) we can get a sense 

of the new business (essentially backlog) that has been added during the period. That is, since as we 

noted at this point much of their revenues occur in the deferred revenue context we noted, ostensibly, 

if revenues are up (as they were) and the sequential change in deferred revenues is nominal (which it 

was) it means they effectively replaced the lost deferred revenue with new business.   Again, we will 

attempt to monitor the changes/relationships in some of these numbers to help us glean the direction 

of things going forward.  

While above is some of the more granular part of the analysis, per our typical approach, we remain 

focused on some of the “big picture” issues that we think are beginning to emerge in OneSofts’s favor. 

To edify, in our initiating coverage, we identified a handful of opportunities that we believe will 

contribute to OneSoft’s success. Two of the more topical of those are, their ability to add more large 

customers to the platform, capturing an increasing share of the addressable market, and subsequently 

upselling those customers the additional modules that have and are developing.  In short, the 

combination of the releases the Company is providing, the content of the presentations they are making 

and the numbers they are posting, lead us to believe that they are experiencing success in each of these 

opportunities as well in some others we also identified (expansion into international markets for 

example).  

From the even bigger picture view, we will reiterate something we also touched on in the initiating 

coverage but also discussed with management at our recent conference, which they presented at. We 
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believe the Company’s platform is capable of significantly improving the process of identifying and 

mitigating pipeline failure.  The case studies they provide support that viewpoint.  Moreover, the cost 

of utilizing their platform relative to the costs of using legacy approaches as well as the costs associated 

with avoiding a catastrophic event suggest that OneSoft represents an extreme value proposition.  As 

a result, we believe the Company could become an industry standard per se, which would most 

certainly result in significantly better valuations for the underlying shares.  

All the above noted, while the quarter was a breakout, we are also cognizant of the fact that sequential 

results could remain volatile/lumpy as the Company works to expand both the breadth and the depth 

of the customer base.  Clearly, with more customers collectively running more logs, the chance of an 

extraordinary quarter resulting from a single large customer for instance, becomes less likely. As a 

result, as the customer base grows, we expect volatility to smooth and consequently visibility to 

improve, which we also think will be positive for the underlying valuation. However, despite the strong 

quarter, we will refrain from making any marked changes to our model today until we see a few more 

data points that further support that approach. On the other hand, the operating momentum is 

compelling.                          

We reiterate our allocation of 4, and our 12-24 month price target of US$.60, which represents a 

roughly 100% lift from current levels. We will likely revisit our allocation (higher) if the stock 

experiences additional compression.   We would add, the more we learn about OneSoft, the more we 

are convinced that their opportunities remain open ended perhaps well beyond our current target 

assumptions.     
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Projected Operating Model  
(Reflected in Canadian Dollars) 

 

 

 

 
 

 

 

 

 



 

  
5  

  

 

General Disclaimer:  

 

      Trickle Research LLC produces and publishes independent research, due diligence and analysis for the benefit of it investor 

base. Our publications are for information purposes only. Readers should review all available information on any company 

mentioned in our reports or updates, including, but not limited to, the company’s annual report, quarterly report, press releases, 

as well as other regulatory filings. Trickle Research is not registered as a securities broker-dealer or an investment advisor 

either with the U.S. Securities and Exchange Commission or with any state securities regulatory authority. Readers should 

consult with their own independent tax, business and financial advisors with respect to any reported company. Trickle Research 

and/or its officers, investors and employees, and/or members of their families may have long/short positions in the securities 

mentioned in our research and analysis and may make purchases and/or sales for their own account of those securities.  David 

Lavigne does not hold a position in OneSoft Solutions, Inc.  

 

        Trickle Research co-sponsors two microcap conferences each year. Trickle Research encourages its coverage companies to 

present at those conferences and Trickle charges them a fee to do so. Companies are under no obligation to present at these 

conferences.  OneSoft has paid fees to present at Trickle’s conferences.   

 

        

      Reproduction of any portion of Trickle Research’s reports, updates or other publications without written permission of Trickle 

Research is prohibited. 

 

      All rights reserved.   

 

    Portions of this publication excerpted from company filings or other sources are noted in italics and referenced throughout the                       

report. 

Rating System Overview: 

 

There are no letters in the rating system (Buy, Sell Hold), only numbers. The numbers range from 1 to 10, with 1 representing 

1 “investment unit” (for my performance purposes, 1 "investment unit" equals $250) and 10 representing 10 investment units 

or $2,500.  Obviously, a rating of 10 would suggest that I favor the stock (at respective/current levels) more than a stock with 

a rating of 1.  As a guideline, here is a suggestion on how to use the allocation system. 

 

        Our belief at Trickle is that the best way to participate in the micro-cap/small cap space is by employing a diversified strategy.  

In simple terms, that means you are generally best off owning a number of issues rather than just two or three.  To that point, 

our goal is to have at least 20 companies under coverage at any point in time, so let’s use that as a guideline.  Hypothetically, 

if you think you would like to commit $25,000 to buying micro-cap stocks, that would assume an investment of $1000 per 

stock (using the diversification approach we just mentioned, and the 20-stock coverage list we suggested and leaving some 

room to add to positions around allocation upgrades. We generally start initial coverage stocks with an allocation of 4.  Thus, 

at $1000 invested per stock and a typical starting allocation of 4, your “investment unit” would be the same $250 we used in 

the example above.   Thus, if we initiate a stock at a 4, you might consider putting $1000 into the position ($250 * 4).  If we 

later raise the allocation to 6, you might consider adding two additional units or $500 to the position.  If we then reduce the 

allocation from 6 to 4 you might consider selling whatever number of shares you purchased with 2 of the original 4 investment 

units.   Again, this is just a suggestion as to how you might be able to use the allocation system to manage your portfolio.  

         

        For those attached to more traditional rating systems (Buy, Sell, Hold) we would submit the following guidelines. 

 

• A Trickle rating of 1 thru 3 would best correspond to a "Speculative Buy" although we would caution that a rating in that 

range should not assume that the stock is necessarily riskier than a stock with a higher rating.  It may carry a lower rating 

because the stock is trading closer to a price target we are unwilling to raise at that point.  This by the way applies to all of 

our ratings.  

• A Trickle rating of 4 thru 6 might best (although not perfectly) correspond to a standard "Buy" rating.  

• A Trickle rating of 7 thru 10 would best correspond to a “Strong Buy" however, ratings at the higher end of that range 

would indicate something that we deem as quite extraordinary..... an "Extreme Buy" if you will.  You will not see a lot of 

these. 


