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Report Date: 11/20/20 

12- 24 month Price Target: * $8.25 

Allocation: **3 

Closing Stock Px at Initiation (Closing Px:04 /03/20): $5.14 

Closing Stock Px at Allocation Downgrade (Closing Px:05 /13/20): $10.99 

Closing Stock Px at Allocation Upgrade and Target Downgrade (Closing Px:11/19/20): $4.08 

 

 
Prepared By: 

David L. Lavigne 

Senior Analyst, Managing Partner 

Trickle Research  
 

 

Disclosure:  Portions of this report are excerpted from BioSig’s filings, website(s), presentations or other public collateral.  We have 

attempted to identify those excerpts by italicizing them in the text. 
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Our last update on BioSig was in May (2020) wherein we reduced our allocation from 4 to 2 based on the 

appreciation of the shares through our initiation target of $10.50.  Just to be clear, that is an event that absent a 

new catalyst, would typically lead us to terminate the coverage. However, recall, around our initiation the 

Company also announced the addition of a project called ViralClear, which initiated a Phase II therapy for 

Covid19 called VicroMax (merimepodib). Predictably, the prospects/potential of the therapy created some 

speculation around the public parent (BioSig), which sent the stock through our initial target. As a result of that 

price appreciation, in mid-May (2020) we lowered our allocation on the stock from 4 to 2.  Thereafter, on October 

26 (2020), ViralClear halted the clinical trial after determining that it was not likely the therapy would meet its 

primary safety clinical end points.  That event had a negative impact on the stock price, which at this writing is 

lower than it was at the time of our initiating coverage. Following is some retrospective on our coverage to this 

point.  

 

In our initiating coverage on April 5, 2020 we noted the following with respect to Vicromax and their Covid19 

initiatives:  

 

“…..Stopping the COVID-19 pandemic and preventing similar viral threats in the future must be 

the number one priority of all of us in the healthcare community," said Kenneth L. Londoner, 

Chairman and CEO of BioSig Technologies, Inc. "This very promising anti-viral is the result of 

tireless efforts by an accomplished group of pharmaceutical industry veterans, and we are doing 

everything in our power to ensure it gets tested and brought to market as soon as possible.” 

 

The Company intends to develop Vicromax(tm) and take it through clinical trials under a new 

NeuroClear subsidiary, ViralClear Pharmaceuticals, Inc. The Company appointed Mr. Nick Spring 

as Chief Executive Officer of ViralClear and Mr. Steve King as Chief Operating Officer.  

 

Here is our comment at the time regarding these initiatives:  

 

If this treatment were to prove effective and able to gain approval, we think it is fair to say that it 

would be worth considerably more than the current market cap of BioSig. The stock reacted in kind 

upon this announcement, and this could certainly be the basis for valuation inflections as we move 

forward. On the other hand, the Company has not provided much detail to the transaction, or any 

other minutia that would be necessary for us to properly evaluate the opportunity. We believe at 

least some of that is forthcoming. That said, we have no idea how to handicap this and we are not 

going to try, but this clearly provides a potential valuation driver to the story. 

 

….We didn’t see that coming… 

 

As we noted above, we have no idea how to handicap this, so we are not going to try. Further, as 

far as we know, the Company has not released details of the license either, so as of this writing, 

there are some pieces to the puzzle we still need to understand. With that said, here is the point 

from our perspective. Over the past few weeks, we have seen some small companies with potential 

pieces of the COVID puzzle trade multiples higher because of those prospects. Those include some 

with diagnostic candidates as well as some other pieces. That may suggest that the prospect of 

having a potential piece of the COVID puzzle is worth something. At the same time, we are also 

quite confident suggesting that this is going to be a crowded field over the coming weeks/months. 

Again, we have no intention of trying to value this. With that in mind, we have spent the 

preponderance of this report laying out a case for why BioSig should attract a significantly higher 

valuation over the next 12-24 months, and those conclusions having nothing to do with the current 

pandemic. From that perspective, we don’t think purchasers of BioSig today are paying anything 

for ViralClear and its prospective opportunity. We submit, if ViralClear ends up being a part of the 
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COVID treatment solution, it will likely be worth considerably more than the current market cap 

of BioSig. Obviously, that would be a watershed event for the Company and the stock.      

                

 

Following our initiating coverage on 04/07/20 we provided an additional update, which included the following:   

 

….Lastly, we must admit, the new ViralClear piece is a bit of a mixed bag from our perspective. 

On one hand, If Vicromax proves efficacious for treating COVID-19 and perhaps other viral 

pathogens emerging out there, this could be a watershed event for BioSig shareholders. That is 

especially topical since as we said, we don’t think BioSig shareholders are really paying much for 

that possibility. On the other hand, it also creates some distraction/noise around what we view as 

the core competency/opportunity of the business. That probably requires some color as well.  

 

….To edify, the “mixed bag” of the ViralClear addition, stems from the fact that we think it 

provides an opening for those who do not like the core story to suggest that the sudden addition of 

the ViralClear piece in the middle of the COVID battle is little more than misdirection to hide the 

shortcomings of the core business. Again, our expectations are contrary to that thesis and time will 

prove who is right. However, in the meantime, good, bad or indifferent and for multiple reasons, 

we suspect the stock will continue to be volatile around the ViralClear piece, which in the end, 

again, we tend to think will have less to do with the core business than more. 

 

In case it is not clear, we have not been particularly comfortable with the ViralClear addition to the story. To 

edify, it had nothing to do with any insights or conviction we may have had regarding the prospects of the 

candidate. Moreover, we think it is fair to suggest that the  prospects associated with ViralClear likely helped the 

Company raise additional equity capital (along with separate capital raised in the subsidiary) and frankly, it 

certainly provided legacy shareholders liquidity at market prices most of them had never seen.       

 

The above said, we think we have gone full circle here in that we are back to the original focus of the Company 

which is Pure EP and we believe our original thesis therein remains intact.  

 

• We submit, the pandemic has certainly had some negative impact on the core PURE EP business.  Most 

notably, the suspension of non-Covid19 procedures by hospitals across the country has caused some 

disruption in the Company’s progress towards its goal of installing systems in 10 hospital by year end 

2020. However, in the Company’s recent call we learned that they do plan on having 8 hospitals installed 

with two additional sites shortly after the first of the year. Keep in mind, 2020 was always (pre-covid) 

intended to be “limited release” period with 2021 being the “full market release”.  While again, that path 

has been delayed by some measures, we think that goals remains intact.  That said, we submit that our 

initial modeling assumed the install and collection of these systems. It does look like the install to payment 

schedule is a bit longer than we anticipated, in part we suspect because of covid issues, but we do believe 

the Company expects these installs to become sales.   

 

• On the clinical side, the Company continues to gather positive data from procedures.  For instance, they 

note that procedures on the platform(s) are approach 400 across a wide spectrum of EP indications, and 

feedback has been quite positive.  They have also provided a study encompassing some of those results.  

That study is available at the following URL: https://programme.escardio.org/ESC2020/Abstracts/216554. To 

reiterate some of the original thesis, we think data of this nature is constructive and will help drive 

adoption.  

 

• In June (2020) the Company sold 2,187,500 shares at $8, which effectively doubled their cash position 

from the time of our initiating coverage.  That also represented a premium of over 50% from our initiating 

coverage price. Given that we knew at the time of the initiation that more dilution was in the cards, that 

raise is in our view a highly positive relative development.  

https://programme.escardio.org/ESC2020/Abstracts/216554
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To summarize the above, while as we said we viewed the ViralClear foray as a bit distracting, we certainly would 

have preferred a better outcome. But, as we also noted, we feel like we have come full circle back to the original 

PURE EP focus.  Further, despite the detour they have continued to make progress on PURE EP, and we think 

the bullet points above support that. From that perspective, if we liked the stock at $5, we should like it more at 

$4.   

 

As a result of the above, we are increasing our allocation from 2 to **3 and establishing a new (lower) 12-24 

month price target on BioSig shares of *$8.25.  That may be a conservative approach given some of the progress 

we noted above, but we remain a bit guarded with respect to the ongoing and/or residual impact of the pandemic 

on hospitals and their budgets.  Despite what we think will be a stepped-up sales effort starting in 2021 we have 

scaled out some of our system sales assumptions over the next 24-36 months.  In addition, our original model did 

include a modest valuation bump for the potential of ViralClear which we have obviously removed. By the way, 

we also remain constructive on the longer-term potential for NeuroClear.               

  

 

Projected Operating Model 

 

 



 

 
5 

 

 

General Disclaimer:  

Trickle Research LLC produces and publishes independent research, due diligence and analysis for the benefit of its subscriber base. 

Our publications are for information purposes only. Readers should review all available information on any company mentioned in 

our reports or updates, including, but not limited to, the company’s annual report, quarterly report, press releases, as well as other 

regulatory filings. Trickle Research is not registered as a securities broker-dealer or an investment advisor either with the U.S. 

Securities and Exchange Commission or with any state securities regulatory authority. Readers should consult with their own 

independent tax, business and financial advisors with respect to any reported company. Trickle Research and/or its officers, investors 

and employees, and/or members of their families may have long/short positions in the securities mentioned in our research and 

analysis and may make purchases and/or sales for their own account of those securities.  David Lavigne does not hold a position in 

BioSig.  

 

Trickle Research co-sponsors two microcap conferences each year. Trickle Research encourages its coverage companies to present 

at those conferences and Trickle charges them a fee to do so. Companies are under no obligation to present at these conferences.  

Trickle Research has not been compensated directly by BioSig for the publication of this report nor has BioSig compensated Trickle 

Research for any other services associated with this research report at this time.   

Reproduction of any portion of Trickle Research’s reports, updates or other publications without written permission of 

Trickle Research is prohibited.   

All rights reserved.   

Portions of this publication excerpted from company filings or other sources are noted in italics and referenced throughout the report. 

 

Rating System Overview: 

 

There are no letters in the rating system (Buy, Sell Hold), only numbers. The numbers range from 1 to 10, with 1 representing 1 

“investment unit” (for my performance purposes, 1 "investment unit" equals $250) and 10 representing 10 investment units or $2,500.  

Obviously, a rating of 10 would suggest that I favor the stock (at respective/current levels) more than a stock with a rating of 1.  As 

a guideline, here is a suggestion on how to use the allocation system. 

Our belief at Trickle is that the best way to participate in the micro-cap/small cap space is by employing a diversified strategy.  In 

simple terms, that means you are generally best off owning a number of issues rather than just two or three.  To that point, our goal 

is to have at least 20 companies under coverage at any point in time, so let’s use that as a guideline.  Hypothetically, if you think you 

would like to commit $25,000 to buying micro-cap stocks, that would assume an investment of $1000 per stock (using the 

diversification approach we just mentioned, and the 20-stock coverage list we suggested and leaving some room to add to positions 

around allocation upgrades. We generally start initial coverage stocks with an allocation of 4.  Thus, at $1000 invested per stock and 

a typical starting allocation of 4, your “investment unit” would be the same $250 we used in the example above.   Thus, if we initiate 

a stock at a 4, you might consider putting $1000 into the position ($250 * 4).  If we later raise the allocation to 6, you might consider 

adding two additional units or $500 to the position.  If we then reduce the allocation from 6 to 4 you might consider selling whatever 

number of shares you purchased with 2 of the original 4 investment units.   Again, this is just a suggestion as to how you might be 

able to use the allocation system to manage your portfolio.  

For those attached to more traditional rating systems (Buy, Sell, Hold) we would submit the following guidelines. 

A Trickle rating of 1 thru 3 would best correspond to a "Speculative Buy" although we would caution that a rating in that 

range should not assume that the stock is necessarily riskier than a stock with a higher rating.  It may carry a lower rating 

because the stock is trading closer to a price target we are unwilling to raise at that point.  This by the way applies to all of 

our ratings.  

A Trickle rating of 4 thru 6 might best (although not perfectly) correspond to a standard "Buy" rating.  

A Trickle rating of 7 thru 10 would best correspond to a “Strong Buy" however, ratings at the higher end of that range would 

indicate something that we deem as quite extraordinary..... an "Extreme Buy" if you will.  You will not see a lot of these. 


