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There is not a great deal to update here since we just initiated the coverage near the end of this reporting period.  

As we noted in the initial coverage, we are not expecting much from the numbers for the second half, which of 

curse includes this reporting period and the one we are currently in.  For what it is worth, the numbers were largely 

in lie. SG&A was a bit higher than we anticipated, but given the IPO in the quarter, as well as several other 

restructuring items (debt conversions etc.), we suspect that line item was particularly extraordinary.  Further, the 

conversions created a few typical (non-cash) interest and associated accrual items that we simply didn’t attempt 

to guess at. Again, we don’t view those as particularly germane to the story.  On a similar note, we made some 

adjustments to share counts given some capitalization clarity, and we have added a fully diluted figure as a result 

of derivative additions surrounding the cumulative restructurings. We think we have those reasonable reflected 

going forward. We have also beefed up some spending projections for R&D and selling expenses. As we suggested 

in the initial coverage, it’s a bit difficult to get our arms around some of these numbers as the company transitions 

to commercialization.  While we will fine tune numbers as we learn more about the minutia of the business, we 

continue to see the big picture as one of Summit establishing and building momentum in the business in 2019 and 

resulting profitability in 2020.      

Looking ahead, as we provided in some prior notes, the Company continues to gain traction amongst additional 

CE players, and our expectation is that they will continue to do so.  Keep in mind, the upcoming (January 2019) 

annual Consumer Electronics Show (“CES”) in Las Vegas, Nevada, is perhaps the single most important event 

for the Company in terms of providing us some visibility in terms of CE companies adding WiSA enabled 

functionality to their products. We should learn quite a lot from that event.  Secondly, as a side note, we did a bit 

of channel checking over the “Black Friday” shopping blitz and focused on the pricing for (reasonable quality) 

soundbars.  Recall, part of out thesis here is that we believe WiSA enabled immersive sound products will arrest 

market share from the growing soundbar market, because we think they represent a better solution for many 

consumers who are choosing soundbars to upgrade their television audio experience largely by default due to lack 

of a better alternative.  We think WiSA enabled products will represent an elegant substitute, and we remain 

convinced they will become available at very competitive price points relative to comparable soundbar options.   

We continue to view 2019 as a breakout year for Summit and its technology on multiple fronts.  We believe they 

will continue to add major CE players to the WiSA family, and those companies will begin providing WiSA 

enabled products to their offerings.  We think the year should be quite revealing, starting with CES in January.  

We reiterate our allocation of 4 and our 12-24 month price target of $9.25.                  
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Projected Operating Model 
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General Disclaimer:  

Trickle Research LLC produces and publishes independent research, due diligence and analysis for the benefit of its subscriber base. 

Our publications are for information purposes only. Readers should review all available information on any company mentioned in 

our reports or updates, including, but not limited to, the company’s annual report, quarterly report, press releases, as well as other 

regulatory filings. Trickle Research is not registered as a securities broker-dealer or an investment advisor either with the U.S. 

Securities and Exchange Commission or with any state securities regulatory authority. Readers should consult with their own 

independent tax, business and financial advisors with respect to any reported company. Trickle Research and/or its officers, investors 

and employees, and/or members of their families may have long/short positions in the securities mentioned in our research and 

analysis and may make purchases and/or sales for their own account of those securities.  David Lavigne does not hold a position in 

Summit Wireless. 

Trickle Research has not been compensated directly by Summit Wireless for the publication of this report nor has Summit Wireless 

compensated Trickle Research for any other services associated with this research report.   

Trickle Research has an exclusive content distribution agreement with SMM.Global whereby SMM.Global pays Trickle Research a 

fee for any Trickle labeled content displayed, hosted or distributed on its site: www.SMM.Global.  Per that agreement, SMM.Global 

charges issuers such as Summit to host and distribute licensed research.    Issuers may choose to pay SMM.Global for the hosting 

and distribution of Trickle Research.  They are under no obligation to do so.  As of the date of this writing, Trickle has been paid a 

content license fee for the hosting and distribution of its research by SMM.Global.  

Summit Wireless has paid fees to present at an investor conference that Trickle Research co-sponsors.        

Reproduction of any portion of Trickle Research’s reports, updates or other publications without written permission of Trickle 

Research is prohibited.   

All rights reserved.   

Portions of this publication excerpted from company filings or other sources are noted in italics and referenced throughout the report. 

 
Rating System Overview: 

 

There are no letters in the rating system (Buy, Sell Hold), only numbers. The numbers range from 1 to 10, with 1 representing 1 

“investment unit” (for my performance purposes, 1 "investment unit" equals $250) and 10 representing 10 investment units or $2,500.  

Obviously, a rating of 10 would suggest that I favor the stock (at respective/current levels) more than a stock with a rating of 1.  As 

a guideline, here is a suggestion on how to use the allocation system. 

Our belief at Trickle is that the best way to participate in the micro-cap/small cap space is by employing a diversified strategy.  In 

simple terms, that means you are generally best off owning a number of issues rather than just two or three.  To that point, our goal 

is to have at least 20 companies under coverage at any point in time, so let’s use that as a guideline.  Hypothetically, if you think you 

would like to commit $25,000 to buying micro-cap stocks, that would assume an investment of $1000 per stock (using the 

diversification approach we just mentioned, and the 20-stock coverage list we suggested and leaving some room to add to positions 

around allocation upgrades. We generally start initial coverage stocks with an allocation of 4.  Thus, at $1000 invested per stock and 

a typical starting allocation of 4, your “investment unit” would be the same $250 we used in the example above.   Thus, if we initiate 

a stock at a 4, you might consider putting $1000 into the position ($250 * 4).  If we later raise the allocation to 6, you might consider 

adding two additional units or $500 to the position.  If we then reduce the allocation from 6 to 4 you might consider selling whatever 

number of shares you purchased with 2 of the original 4 investment units.   Again, this is just a suggestion as to how you might be 

able to use the allocation system to manage your portfolio.  

For those attached to more traditional rating systems (Buy, Sell, Hold) we would submit the following guidelines. 

A Trickle rating of 1 thru 3 would best correspond to a "Speculative Buy" although we would caution that a rating in that 

range should not assume that the stock is necessarily riskier than a stock with a higher rating.  It may carry a lower rating 

because the stock is trading closer to a price target we are unwilling to raise at that point.  This by the way applies to all of 

our ratings.  

A Trickle rating of 4 thru 6 might best (although not perfectly) correspond to a standard "Buy" rating.  

A Trickle rating of 7 thru 10 would best correspond to a “Strong Buy" however, ratings at the higher end of that range would 

indicate something that we deem as quite extraordinary..... an "Extreme Buy" if you will.  You will not see a lot of these. 

http://www.smm.global/

